
 
 

 

 

 

We all have the same 24 hours in a day. However, how you allocate 

your time and what you do with it defines your success both personally 

and professionally.  

 

It is evident that the activities of planning and time-blocking to complete 

tasks go hand in hand with the success of productive agents. Productive 

agents incorporate systems and efficiencies to make a positive impact in 

their day-to-day functions. Our personal and professional footsteps often 

overlap one another. It is in this space where we develop friendships and 

customers for life. How many of your customers have become close 

personal friends or people you see socially?   

 

The foundation of The Real Estate Store has been built on trust, 

loyalty, and commitment to our customers. Our agents embrace and 

value the pure fact that relationships matter. What kind of deposits are 

you making into your personal and professional relationships?  

 

You are responsible for taking accountability for your business, setting 

goals, and being productive. The Real Estate Store is the “Brand,” but 

you are the business.  

 

My priority as the Broker/owner is to help you be successful. What is 

your definition of success?  

 

Professionally 

Bill Kelly  

 

Your success is my success.  
 


